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PREFACE 


The aim of the present investigation has 
been to discover the factors that lead one in his 
choice of a particular vocation. The investiga- 
tion has been based upon actual studies of men 
who have been successful in their respective avoca- 
tions. For the present purpose, only three 
occupations have been considered— Law, Medicine 
and Teaching. For the teaching profession, 1 
have taken into account only those teachers 
who are in secondary schools. 

Broadly speaking, the study has been divided 
into two parts. The first part deals with certain en- 
vironmental factors influencing the choice of career. 
The second part deals with the question as to how 
far the influence of native tendencies is responsible 
for preference of one occupation to another 

The work has been conducted independently 
by me. I have devised all the materials 
utilised in the investigation, except the list of 
words of Form В. I do not claim that I 
have been able to cover all the aspects of the 
problem, but this far I can say that I have tried 
my level best to make the study as comprehensive 
as possible. I also like to mention here that the 
work is original, and such type of work having 
never been attempted before in India, I had to 
depend mainly on myself for my guidance. Аз 
such, I had to face the handicaps which are 
inevitable in all pioneer work. I had to distribute 
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the questionnaires and collect the data personally 
which necessitated much time and labour. 

The problem that is here investigated, has 
been to find out, as 1 have already stated, the 
psychological and other factors that have deter- 
ined the choice of career of some оГ the 
successful men in different vocations. Such 
studies, 1 am convinced, will give us precise 
and accurate knowledge about the necessary 
psychological requirements for entering different 
vocations and will, th besides extending our 
theoretical knowledge, also help us in the practical 
solution of finding the right man for a particular 
job and the right job for a particular man. 

If | am indebted to an 

















one, | freely 


acknowledge that I am indebted to all my teachers. 
P 





f. С. Bose's regular encouragement and Dr. 
. €. Mitra's constant advice and help had been 
a great asset to me and enabled me to carry on 
the work amidst all kinds of difficulties. 1 
should mention also that it was Dr. C. 8. Myers 
who first created in me the intense interest that 
1 now feel for psychological work of this type. 
1 shall be failing in my duty if 1 do not express 
also my extreme gratitude to the persons belong- 
ing to the three professions studied, who, 
without the slightest hesitation, extended their 
co-operation to me whenever 1 approached them. 
Without their co-operation the present investi- 
gation would have been impossible. 
CALCUTTA, } 
August, 1942. 











INTRODUCTION 


Vocational choice is one of the critical problems 
of life that has got to be faced by every growing 
adult. This crisis, however, so full of meaning 
for the future peace and happiness of every 
individual, is rarely met with adequately by the 
parents and guardians upon whom the responsi- 
bility for the final decision mostly rests. Random 
choice depending upon the mere wish of the 
parents or guardians, rather than systematic 
planning, seems to be the general rule. The 
father, who has to struggle very hard in order 
to gain eminence in his particular profession, 
is often found to dissuade his boy from joining 
his own profession. His idea probably is that 
the boy is not fit enough for the struggle ahead 
and so unnecessary hardship should not be 
imposed upon him. Contrarily, it is sometimes 
found that, because a profession has yielded 
honour, money, prestige, etc., to the father, 
the same profession is considered by him to be 
suitable for his son too; if there be any short- 
comings on the part of the boy (of course, there 
won't be—such a brilliant child is his !), he thinks 
that, by the exercise of his own influence, 
prestige, ete., in the profession, he would be able 
to rectify them. 

Since the inception of ‘Individual or Differ- 
ential Psychology " the fact has been pointedly 
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brought to our notice, that just as individuals 
differ among themselves in their physical chara: 
teristics, they also differ in their mental qualities. 
Many controversies have taken place and are 
still current as to whether this mental difference 
is due to the influence of environment due 
to heredity. Undoubtedly, the difference between 
individuals of one country and those of another 
may be accounted for by the influence of environ- 
ment, but difference can also be noticed between 
children of the same parents. It seems to me 
that this difference may very well be explained 
by the Mendelian theory of degree of dominance 
of inherited traits. To this fact of the relative 
dominance of traits among the children of the 
same heritage, 1 think, may be ultimately traced 
the growth of our new science—Science of 
Vocational Psychology. 

Not resting content with merely accepting 
the bare fact of ind dual differences, vocational 
psychologists have carried their investigation 
further and have unanimously come to the 
conclusion. “ One man for one job," that is, a 
man is potentially fixed for one type of job only 
and not for many. This theory is fast gaining 
ground, due to the evidence which is gradually 
accumulating in its favour. People, however, 
still do not give due weight to the conclusion 
referred to above, and it is to be regretted that 
the important event of an individual's choice 
of a career is still a matter of unscientific and 
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haphazard procedure, mainly guided by environ- 
mental considerations only. It cannot be denied 
that environment is one of the most important 
factors, but the psychological factors should not 
tainly be lost sight of. It is only when there 
is proper conformity between the environmental 
and psychological facte al career 
n be achieved. Generally, parents or guardians 
select a particular vocation for th boys, and 
they do it only on the ba nancial, social 
and other allied siderations. itabi of 
the boy for that particular vocation scarcely 
comes into question. So much about the part 
that is played by parents or guardians. As 
regards the boy, if he expresses his wish to enter 
a particular vocation, his wish is hardly taken into 
consideration, on the ground of the immaturity 
of his brain and the lack of his knowledg 
of worldly affairs. The net result is what we 
find all around us—the intelligent rotting in the 
menials' posts and the feeble-minded entr 
with duties, the responsibilities of which 
beyond their capacity to maintain. 

How the right choice should be made is not 
exactly my object of investigation just at the 
present moment. This problem, thou 
intimately related with what I am presenting 
in this thesis, 1 leave aside for a future occasion. 
It wil be quite apparent from the nature of 
the questionnaires framed that enough material 
will be available for taking up such a problem 
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in future. My main problem for the moment 
is to investigate what factors, innate or environ- 
mental, determined the choice of vocation of 
some of the successful men of our country. 15 
it possible at all, it may be asked. to deduce such 
factors, when choices are of such an erratic nature 
andare guided by considerations of convenience 
only? Of course, this is a very difficult question. 
but it will be apparent from the following pag 
that proper procedure has been adopted and 
precautions taken so that such deductions 
are not only possible but also scientifically 
justifiable. 

It should be mentioned in this connection 
that in order to arrive at any definite conclusion 
regarding the very wide problem of determination 
of psychological factors operating in the choice 
of vocation a good deal of time would be necessary 
and a large number of cases should be studied 
in greater details. The time at my disposal, 
however, was very short, so I was compelled 
to restrict my range of study to a certain extent 
and limited my investigation to the sphere of 
some successful persons The sampling, 
therefore, was not a random one. The results 
arrived at on the basis of these investigations 
may not be definitely conclusive, but this much 
can be asserted that they will serve as a guide 
to those who undertake problems of a similar 
nature and supply them with some basic material 
hitherto not available. 





























INTRODUCTION 


As stated before, the investigation has been 
s of only the successful 





based upon the stud 
men in different callings, because it was assumed 
in the first place that in them a proper conformity 
between factors innate and environmental has 
taken place, otherwise success would not have 
been possible. It was further assumed that in 
the successful men of a particular profession 
more or less common factors would be found 
operating. “ By success is meant here, satis- 
factory achievement. It may be admitted that 
standards of proficiency vary greatly, but it is 
almost certain that our average standards are 
lower than they need be, just because there are 
almost in every occupation, some who would be 
better occupied in another pursuit. Success in 
terms of money or position cannot be considered 
alone."* Obviously, my attack of the problem is 
from the positive aspect, that is, I have соп- 
sidered those factors which influenced the success- 
ful men in their choice and the proper utilisation 
of which has made them successful in later lives. 























For this investigation, the * method of 
questionnaires > has been resorted to. Question- 
naires are so framed that it becomes possible 
to obtain an all-round information about an 
individual, such as, information regarding his 





* Earle, Е. M., * Methods of Choosing а Career, p. 32 
(foot-note). 
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d 
family history, school life, college life, professional 
life, ^ emotional make-up, etc. Precautions 
have been taken as far as possible, so that correct 
information may be obtained and some value 
in the genuineness of replies may be assigned. 
Firstly, the subjects were instructed and requested 
not to consult with any oi to give real answer 
to the questions as far as practicable and not 
to give any wrong information. A positive 
assurance that their answers will be kept strictly 
confidential, and when used will be used anony- 
mously, was given to them. If they could not 
put confidence on such assurances, they were 
asked that they might easily drop the qı 
and not answer them. Secondly, some questions 
were framed in a * disguised ` form, so that no 
feeling of direct resentment or refusal may be 
evoked and the individuals might feel easy in 
answering them. Lastly, check questions were 
put relating to those aspects where there was 
any conceivable chance of distortion of answers, 
voluntary or involuntary. This was done by 
putting the same question in different forms and 
languages and scattering those questions here 
and there so that their identity might not be 
easily detected by the subjects. Similarly, ques- 
tions having for their object the investigation 
of one particular aspect, were framed in different 
languages. They were then spread over different 
parts of the questionnaires, so that their mutual 
relation might be missed by the subjects. During 
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interpretation the answers to all the questions 
оп one particular aspect were considered together. 

All the questions were framed with due care 
and deliberation, taking into account the pecu- 
liavities of social, economical, moral and other 
aspects of our country as far аз possible. It 
should be emphasised that framing of suitable 
questions is the most important part of this 
type of investigation, because it is only the 
right question that can draw out relevant psycho- 
logical materials we are seeking. 











"The questions were printed in five different. 
Forms, A, B, C, D & E (ride Appendix). The 
questions in Form А relate to all the activities 
of the individual before he entered the vocation. 
Those in Form B relate to his temperament.* 
Form © studies mainly his interests and motives. 
Form D is concerned with questions of intelli- 
gence, abilities and special traits, while Form 
E seeks to bring out the unconscious and 
innate tendencies. With a view to removing 
ambiguities, * explanatory notes’ have been 
appended to every technical term in Form D. 
Wherever necessary, detailed instructions have 
been printed along with the questions so that 
the forms may be filled up properly. 























* "The list of words nly adopted 
N. L. I. P. (Temperamental Tests) with modifications 
they were considered desirable. 


fros 
whereve 
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The forms were circulated among men who 
have achieved success in their respective pro- 
fessions. As already mentioned only lawyers, 
medical men and teachers were approached Гог the 
present investigation.* In order that the forms 
might be^carefully and properly filled in, sufficient 
time was given to each individual. While a few 
forms were returned to me without being answered, 
I am happy to say that the majority were duly 
filled in and handed over to me. I take the 
opportunity here of once more thanking all those 
who rendered willing help to me. 

In the chapters that follow, detailed con- 
siderations of the answers and the results based. 
on them, will be presented. 


* In order to avoid repetitions the three professions, viz. 
those of Law, Medicine and Teaching, have been represented 
throughout by Or. Ом and Or respectively. 


CHAPTER 1 


* Wishes are much influenced by accidental 
circumstances, and what a boy wants to do 
may not be sufficiently in accord with what it is 
wise for him to attempt "—a very apt remark 
made by Earle.* What are these cireumstantial 
factors that influence one usually, in his cherishing 
an ambition or actually pursuing a particular 
nd ? 

Let us note first of all the ambitions cherished 
in their ea life by the subjects under study for 
the pursuit of different vocations and how far 
these ambitions have been fulfilled, 











TABLE 1 
Ambitions held by Олга 











In School In College 
Lawyer š .. 7 Lawyer 1. 12 
Educationist 3$ Edueationist vp 4 
Service-holder š Service-holder 2 
Engineer .. .. 2 Nothing particular 9 
Orator .. EM 1 

Nothing particular — ..— 1l 

"Total з= A5 "Total 
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Taste H 
Ambitions held by Ov 
























In School In College 
А . 15 
А : 1 
rvice-holde 1 
1.C.8. 2 
Journalist thing partionlay 7 
othing particular m 
Total ES "Total 26 
Tan HT 
Ambitions held by Ora 
In School Inc 
;duentionist » Educatio 278 
Physician 1 Physician 1 
Lawyer 3 ' 
' ' 
Govt, Service ' 2 
те 2 3 
Drill master ' 1 
Nothing particular в p 
"Total 2 Total ә: 24 


‘The above tables reveal how those who ultimately 
adopted the three different professions had varied 
ambitions in their early life. For example, of 
the 25 Or's studied, only 7 had definite ambition 
of entering Law line. Similarly only 8 out of 
26 Омв and 9 out of 24 Отя had definite 
ambitions of becoming physicians and educa- 
tionists respectively. It is to be noted that 
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while 7 of the Ov’s had the ambition of becoming 
la r in their school life, 12 expressed their 





ambition of becoming lawyer in their college 
life. The number thus increased by 5 (7 to 12). 
In the ease of Ow's we find similarly the number 
increased by 7 (8 to 15). While in the case of 
Or's the number decreased by 5 (9 to 4). (B 
I mean institutions where general 
LA. or 1.5с., В.А. or В. etc., 
are followed and not where specialised training, 
eg in engineering, law, ete. rted.) The 
tables further show that a pretty number of 
cases, in every profession, had no definite ambition 
either in school or college li 
























The study of the figures in the tables raises 
certain questions. First, how the change in 
numbers from school to college life and college 
to professional life can be accounted for 
broader and far more important question for our 
purpose is also indicated, namely, how the wishes 
of those who ultimately realised their ambition 
were originally influenced. 














The cases that I have studied enable us t 
answer the second question mentioned above and 
they also eorroborate the statement lately madc 
that the wishes ofa boy are much influenced by 
certain environmental factors. What environmen- 
tal factors were actually responsible for the choice, 
have been investigated, the details of which 
are given below. In these details will be found 
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also the answer to the other question which 
has not been separately studied. 

I. First comes the influence of father's 
profession and that of family tradition. 


"TABLE IV. 





Occupations of father Case OL Case Ом 
х 2 П 
2 4 4 
з 
з 
1 2 






nment 
в 











26 








If the legal service and law as a profession, 
medical service and medicine as a profession, be 
considered as wholes, we find, that 1l out of 
25, that is, 44% of Or's, 26.9% of Ow's and 
only 8.3% of Or's followed their fath pro- 
fession. Again, the question, Най your family 
tradition influenced you in the choice of your 
profession’ (vide Form A, Q. VIL) was answered 
by 56% of Оз, 30.8% of Ow's and 8.3% of 
Ors in the affirmative. From the above, it is 
apparent that the occupation of father and still 
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ore the tradition of the family has got some 
degree of influence in one’s choice of car 
In the case of Or's and Ox's, this influence may 
be considered to be quite appreciable but in 
the case of Or'* this influence does not seem 














to be significant. 

Il. Secondly, to the question ав to whether 
the choice was determined by his own wish or 
by other circumstances (vide Form A, Qs. V and 
VI). various answers were given. The substance 
of these answers is given below in a tabular 
form :— 








uc то pre 
Due to pre- ence of guardi- 
ference of ans (relat 

and others) 


Tany wish 


boy's wish 


2 
= 


of the boy 


boy's wish 
ә Against boy's wish 
of the boy 


In absence of any wish 
put forth 
Forced by cireumstan, 


B 
E 
В 
š 
t 


Agninst. 
їп absene 


Self—no advice being 








In the above table three broad facts are notice- 
able. First we find that except in the case of 
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Or's,parents' or guardians’ wish dominated in 
a majority of cases in the selection of а boy's 
career. In some cases, however, the selection is 
in conformity with the boy's own wish. Thus we 
find, 8+2+2+4 or 16 out of 25, that is. 6475 
of Or's, 6--1--2--1--1--1 or 12 out of 26, that 
is, 46% of Ow's and only 3+1 or 4 out of 24, 
that is, 16.7% of Ors were influenced in their 
choice by the wishes of their parents and guardians, 
Next we find that a pretty number, 4 f the 
total cases, claimed that the choice was made 
by themselves. Some of them re 
from any one, and the remaining though advised 
the parents and guardians, used their own 
discretion against the advice of the latter. Lastly 
nd that 42°, of the Отв and 12%, of the Оя 
were forced in their choice by circumstance 
economic necessity being the main reason. It is 
interesting to note that none of the Ows 
reported that they were forced by circumstances 
то take up their profession. 

HI. Thirdly, the fact of choosing a career 
is often more or less guided Бу proficiency ог 
otherwise of a boy, in particular school subjects. 
As soon аз а boy reaches that stage of school life 
when he has to take up optional subjects, some 
sort of choice has got to be made either by him, 
or for him by his parents, guardians or teachers. 
It may legitimately be assumed that this choice 
acts as a prelude, a crude one of course, to the 
future choice of the boy's vocation. On the 
























ved no advice 
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basis of the relative proficiency attained by а 
ts the adviser 





boy in different school subj 
form in their minds а tentative plan about the 
nature of work that the boy would be able to 
take up in his later life. This plan becomes 
clearer and more specific when the boy enters 
Пеше. When a boy shows proficiency in History 
Sanskrit and chooses these as his optional 
ts,* he is generally advised to take up 
"hee course dt 




















Arts course rather than a 


is only under certain special conditions that such 





^ boy is advised to take up Science course.) 
This selection of the Arts course, determines to 
a certain extent his future career in as much 
as wa of scientific training would automatically 
preclude him from many of the technical pro- 
fessions such as medicine, engineering, ete. 

Now, let us see, how proficiency in school 
subjects has actually determined the course of 
studies in college of the cases under investigation. 












































TABLE VI 

Proticie өз 

English m » 
Bengali A 4 
Mathematics 23 14 

History ., ù 5 
Geography = в ' 
Sanskrit .. 7 7 
Nothing particular .. 2 "s 3 


* The investigation was cond 
tion of the New Matriculation Reg 





the introduc- 
in 1940. 
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Taste VII 


Courses of study followed ош ому ors 
in college 





Total 





hat there is a close connection between prof 
ciency in school subjects and courses of study 
followed in college, is quite apparent from the 
above tables. The percentage of Or's who 
excelled in Language, is quite higher than that of 
Омв and it is to be noted that 88%, of Ога have 
chosen Arts course in college. The percentag: 
of Ow's who excelled in Mathematics (the ba: 
of all sciences) is higher enough than that of 
Ов and we find that 88.8% of the Ow's had 
taken up the Science course in their college life, 
A comparison of Or`s with Or/s and Ow's, reveals 
certain peculiar characteristics. We find that 
excellence in Language of От“ is distinctly higher 
than that of Омв and slightly higher than that 
of Or's, while their excellence in Mathematics is 
distinctly higher than that of Or's and slightly 
less than that of Ow's. Besides this, the number 
of Отв who took up Arts course, is just double 
of those who took up Science course, whereas, 
in case of Омв, the proportion is 1:8 and in 
case of Or's, it is about 7:1. It will also be 
noticed that the average level of proficiency of 
the teachers was distinctly higher than that of 
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the two other cases though they did not score 
highest as regards proficiency in particular school 
subjects. And this fact of general proficiency of 
the teachers seems to me to have exerted certain 
influence in their prosecution of a general course 
of education, rather than a specialised one, like 
medicine, engineering, etc. A case may be cited 
here in support of this statement. 

Case От. 74. He showed remarkable pro- 
ficiency in almost all school subjects. He used 
to stand first in all the school examinations. He 
passed University examinations with great credit 
and obtained stipends and scholarships. He 
writes, “I had full confidence in my power. 
So, I seemed to think that I wou'd shine in any 
line. So, Г made no plan whatsoever." 

It was also found that 80°, of Or 
prizes and scholarships for general proficiency 
in school examinations, whereas, in the cases 
of Or's and Омв the percentage came up to 
68 and 63 respectively. 

We find therefore that taking up of Arts 
course or Science course in college life is mostly 
based upon proficiency im particular school 
subjects. The subjects studied in the college life 
again exert a ct influence in the selection 
of the vocation that the student takes up 
future life. 

It will thus be seen that relative proficien: 
in school subjects predetermined to a certain 
extent the kind of vocation to be chosen in later 

зов 


























obtained 




















n his 
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life. It appears, therefore, that choosing a course 
of study and choosing a career are almost identical 
problems. 

IV. Fourthly, an analysis of the reasons 
put forth by the cases under study in defence 
of their respective choices, brings out some 
other factors operating in the choice of a career. 
As will be evident from the following data, one 
of the most common factors seems to be the 
‘imagined advantages ` (specially, economic) and 
attractions (in the shape of satisfaction of so: 
felt impulses) of a particular profession 
of the most frequent answers are гергод! 

















28—" I took it up for earning and also 

for the respect from public." 
E 20— The best profession by which 
human character all its traits 
can be studied. 














» 30—* For making money. 
" 34— It enables me to study and analyse 
human nature," 

A 35—* For independence, commanding 
confidence and respect from 
others.” 

Е 41—* A noble profession.” 

а 47—* For position and money." 


Case Ом 1—* You can do so much for suffering 
persons and be useful to others." 
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` For money and doing good to 
humanity. 

For nobility and respectabilit 

It is noble and independent. 

Because it gives honour, prestige 
and self satisfaction." 














Case Or 59—' Self satisfaction." 
61—" Honest and peaceful.” 
68-- I love child-like nature.” 

- T4—' Association of little boys unac- 
customed to the ways of world 
appears to me very healthy 

^ 76—'' For long vacation and light work." 

All these examples show that though the 
statements vary among themselves, still the com- 
mon tendencies referred to above emerge more or 
less clearly. Of the advantages, the most sought 
after is the economie one and the attractions 
are those of independence, respect from others, 
position, doing good to others, intellectual pleasure, 
association of children, long vacation and light 
work, ete. 

There are other cases, however, where either 
по reason or only vague ones have been put forth. 
They are expressed in such languages as these — 
“ Because it is of my choice,’ * For its own sake,” 
“ Natural tendency and inquisitiveness ` and so on. 

Now, the nature of the question ( Do you 
like your profession? What are the causes of 
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your liking or disliking?” (vide Form A, Q. IX) 
was such as to provide enough latitude to the 
subjects in answering It was anticipated, 
however, that some amount of vagueness as also 
incompleteness will characterise their answers. 
To remove these anticipated drawbacks, as far 
as possible, an additional list of motives was 
prepared and the subjects were asked in a subse- 
quent question (vide Form ©, Q. X) to underline 
those mot ves in the list which actuated them 
to take up their professions. If the subjects 
thought that the motives mentioned in the list 
did not cover their case, they were instructed 
to add other motives which they considered 
more suitable. 

‘The answers received to the last question are 
presented below in a tabular form, the motives 
being arranged order of frequency in every 
case. 











‘Taste VII 








Case Or. 

No. Motives Freq. 
1 Position Же 19 
2 Honour = 18 
3 Welfare of family . . 15 
4 Remuneration m -. 14 
5 Influence ne x E 13 
в Support & 8 
7 Truth .. ++ 6 
8 Education "n 5 в 
9 Peaceful life 25 as Ва 4 


Bev Koz 
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Taste VIII—contd. 
Case OL 

Motives Freq. 
Welfare of community 4 
Curiosity m . H 
Politics. I 1 
Salary ss F 
Prevention of disease . 
Morality 3 
Discovery s z a 
Entertainment ., ae = 
Female body үм ox 
Nothing particular i 1 

Taste IX 
Case Ом 

Motives Freq. 
Honour P à us 19 
Position ка : 18 
Welfare of community = af 16 
Remuneration .. =: " 14 
Prevention of disease 14 
Welfare of family .. 4 10 
‘Truth . .. - .. 8 
Influence d E 
Discovery. S 7 
Curiosity съ irs £ 5 
Morality - за be ^ 
Education as дк 4 
Salary “ * a 
Support. f- я 2 
Peaceful life р š 1 
Entertainment . 1 
Female body A аж 1 
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TABLE X 
Case Or 
No. Motives Freq 
1 Welfare of family .. <> x 10 
2 Education M s 
3 Welfare of community s 
4 Honour 8 
3 Truth 7 
6 Morality 1 
7 Support в 
5 Peaceful life 6 
9 Influence 
10 Curiosity Е 
11 Salary 1 
12 1 
13 1 
14 Entertainment П 
15 Prevention of disease 1 
16 Politics 
17 Discovery 
18 Female body е z B 
19 Nothing particular и d 1 
Others mentioned * 
(a) Economie necessity us «s 7 
Ф) Leis ss E 2 
() Knowledge .. я; £ 1 


By comparing these answers with those given to 
the question IX of Form A (see under IV, р. 18), 
we find that there is a close agreement in the 
cases of Or's and Om’s as regards the statements: 
specially in respect of advantages and attractions 
of the job as a motive for choice. In the case 
of Or’s, however, some striking discrepancies in 
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the two sets of answers were noted. In the first 
place while it was found by calculation that in the 
former data more than 5594, reported ‘ economic 
necessity " as reason for their choice, only 29% in 
the present data put forth the same plea. In the 
second place while some subjects though they 
did not put forth any reason or presented only 
vague answers in the previous case, definitely 
underlined some one or other of the motives in 
the latter list. It is possible, however, thats ome 
of the answers are not genuine ones, being invented 
by the subjects merely for the sake of satisfying 
the investigator or are mere rationalisations in 
explanation of their particular choice. My reason 
for such an assumption has been discussed in 
a later chapter. 

V. Fifthly, 1 think it worth mentioning 
that there are certain other factors which 
though appear to be of minor importance, are 
not actually so. On the contrary they often 
play a considerable part in the determination 
of one’s career. These comprise financial and 
social condition of the family and the size of the 
family, to which the individual belongs. For 
example, the poverty-stricken condition and low 
social status of the family of an individual may 
lead him to choose a profession which will yield 
him money and raise his social status and thus 
uplift his family in the estimation of others, or 
may compel him to avail the first opportunity 
that presents itself to him, whatever may be 
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the nature of that opportunity. In my inves- 
tigation, I have come across some instances of 
the former type, but not a single one of the 
second type, that is perhaps, because of the nature 
and the limited number of vocations to which 
Т confined my investigations. Оп the other hand, 
a boy coming from a very rich and socially well- 
placed family does not usually think of choosing 
а vocation that will not maintain his family 
status from the financial and social aspects. Again» 
it is not infrequently found (as in some cases 
of Or's) that even after making a choice of a 
particular vocation and preparing himself for 
that by specialised studies, one is compelled to 
give that up and enter a different profession 
altogether on account of financial stringency or 
other reasons. 

During the course of my investigation, I have 
come across facts which definitely suggest that size 
of the family, that is, number of children in the 
family, sometimes plays an important part in 
the causation of an individual's choice of vocation. 
Unfortunately it had not been possible for me to 
follow up this suggestion but some of the points 
that struck me may be mentioned here. If the 
family be a large one and at the same time be not 
financially well off, the choice of career is found to 
be more or less a random one—higher careers being 
generally ruled out. If such a family be financially 
well off, a kind of division of choice is found to 
be done—different vocations being selected for 
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different sons. I know of a well-to-do family where 
the number of sons was six. Each son did choose 
a different vocation for himself. One became an 
attorney-at-law, another physician, one barrister 
one engineer, one pleader and the other а 
professor. It would seem that the adult male 
members of the family form a tissue of specialised 
vocations. I think, the idea that the same 
profession should not be chosen by all the members 
of the family was responsible for such a state of 
affairs. Instances of such a type of family, how- 
ever, are not very common. 





Besides the factors enumerated above, it has 
been often found that impressions gained acci- 
dentally in early life regarding certain occupation, 
often influence one in his choice of that particular 
occupation later on. 





The following illustrations will, I think, prove 
to be very interesting in this respect. 


Case Ог. 36. An advocate. His school life 
ambition was to become a lawyer and he did 
maintain it in his college life also. Не denies 
any occupational advice being given to him, 
except a suggestion from one of his relatives 
to join the ‘Stocks and Shares" business. He 
writes, “My inclination or tendency towards 
legal profession arose from the impressions made 
in my mind by the activities of pleaders and 
barristers in connection with a law case in which 
my father was prosecutor against my cousin in 








26 PSYCHOLOGICAL DETERMINANTS 


Police Court. 1 had to go frequently to Police 
Court to assist my father, although then I was 
a boy of 12 or 13. ‘The impression was so profound 
that while I was in the 3rd class, I used to arrange 
dummy courts with class fellows like Sj........ 
- (son of late Dr....), Sj.... (brother 
of Dr....) in which I always appeared as a 
counsel for those of the litigants and used all 
sorts of English with all the postures and ges- 
ticulations of a lawyer. I used to write fictitious 
judgments in home in fictitious cases, between 
my brothers and sisters." 

Case Or. 31. An advocate. No particular 
ambition he had, in school or in college life. 
He spent his early days in mofussil He took 
to the profession. of law on his own choice as 
well as on the advice of his brother, a lawyer. 
He writes, “ W 
me 
































le a school student, I used to 
е about in court compounds and interested 
myself in hearing arguments of lawyers in different 
court-rooms. Every day I saw a large number 
of lawyers going to court followed by a procession 
of @Mients and they earned a lot. This made a 
strong impression on my mind.” In another 
place, he writes, “ When I saw my brother 
(lawyer) returning home every day evening and 
taking out money from his pocket—it made a 
deep impression in my mind. I also felt with 
what amount of regard, my brother's clients, 
some of whom were very big and rich men, 
looked upon him." 
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man. His academic 
His 
І.С.5. 


Саѕе Ом. А medical 
qualifications were very good throughout. 
school life ambition was to become an 
Later on, in college life his ambition was to take 
No occupational advice was given 
to him except one from teachers which was to 
sit for the I.C.S. examinati He writes, “ Death 
of dear relation in childbirth has made me take 
to midwifery.” 

So far we have discussed certain environmental 
factors which appeared to have actually influenced 
the cases under study in their respective choice 
of careers. Of the environmental factors, the 
influence of the following was found to be quite 
significant, though of course their relative 
importance varied in the three vocations. 

(i) Father's occupation and family tradition. 

(ii) (а) Preference of parents and guardians. 

(b) Self-preference. 
(c) Other circumstances, mainly of econo- 
mic nature. 

(#7) Proficiency or otherwise in school sub- 
jects of the boy in so far as it influences 
parents’ or guardians’ judgment. 

` (iv) Attractions and advantages of profession. 
Financial and social condition of fami 

(vi) Certain early life impressions regarding 
the occupation. 

This concludes the first part of 

namely, the study of environmental factors. 
Environmental factors, however, do not exhaust 





up medicine. 


























my work, 
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the list of influences that guide a man in his 
choice of career. The latent instinctive tenden- 
cies, which always try to seek satisfaction by 
issuing themselves into activities, are no less 
influential than the factors hitherto studied. 
Without investigation of these instinctive 
tendencies the present study would remain 
an unfinished one. I, therefore, proceed now 
to the consideration of the question as to how 
far and in what way these tenden influenced 
my subjects. 





CHAPTER IT 


Activity is the sign of human life. An action 
is nothing but an expression of some native 
tendencies which have been designated variously 
as, “ impulses,’ ` urges,” * motives,’ 








съв, 


эз! 
+ һогтев” and so on. These tendencies are 
assumed to be multifarious, varied and complex 
in character. Environmental situation no doubt 
leads one to action, but really speaking, it is a 





secondary factor. n action owes its 
origin to the native tendencies. Objective of 
environmental situation is responsible for action 
in so far as it evokes or is compatible with the 
innate tendencies. It is clear then that demands 
of a subjective nature primarily, and objectiv 
nature in a more or less limited sense, are the 
basis of all activities. Had there been no such 
demands, no activity would have resulted, and 
all the compliments that are paid to man, for 
the display of his capacities, intelligence, power 
of reasoning, etc., would have been absol 
meaningless. In fine, it may be said, that it 
the strong inner forces that impel one in his 
pursuit of particular ends. McDougall has rightly 
observed, *....the instincts are the prime movers 
- of all human activity; by the conative or impul- 
sive force of some instinct (or of some 
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derived from an instinct), every train of thought, 
however cold and passionless, it may seem, is 
borne along towards its end, and every bodily 
activity is initiated and sustained. The instinctive 
impulses determine the ends of all activities 
and supply the driving power by which all mental 
activities are sustained ; and all the complex 
intellectual apparatus of the most highly developed 
mind is but a means towards these ends, is but 
the instrument by ^which these impulses seek 
their — satisfaetions."* He further continues, 
“Take away these instinctive dispositions with 
their powerful impulses, and the organism would 
become incapable of activity of any kind; it 
would lie inert and motionless like a wonderful 
clock whose main spring had been removed or a 
steam-engine whose fires have been drawn. These 
impulses are the mental forces that maintain 
and shape all the life of individuals. «ЧЕ 
From the insight that we have now acquired 
about the nature of an instinct, we realise that 
our previous findings regarding influence of 
environment, do not fully explain the choice of 
an individual's career. From the lay man's point 
of view they may appear to be quite adequate 
but from psychological stand-point, explanation 
of choice by having recourse to environmental 



































* McDougall, W., An Introduction to Social Psychology, 
17th edition, p. 44- 

f McDougall, W., An Introduction to Social Psychology. 
17th edition, p. 44. 


IN THE CHOICE OF VOCATION 31 


factors merely, cannot be considered to be a 
sufficient one or penetrating enough. 

Reasons have been put forth by many subjects 
in defence of their vocational choice. But there 
are grounds for questioning the genuineness of 
many of the reasons that have been put forth. 
Modern psychology if it has taught us anything 
has clearly demonstrated that many of the 
supposed rational motives of our actions are in 
reality nothing but disguised instinctive игш 
While reason in some cases directs the course 
of movements and actions the latter always 
spring from the basic instincts of life. When a 
man makes a choice between two or more courses 
of action, his choice is determined more often 
than not by the powers and peculiarities of his 
instinetive drives rather than by conscious con- 
siderations based on self-analysis. hese in- 
stinctive drives, however, lie below the level of 
consciousness and we are not usually aware of 
them when making our choice. The logical 
arguments that we put forth to justify our selec- 
tion, are not always the real motives underlying 
it, but are often a posteriori inventions, techni- 
cally called * rationalisations. It would be too 
risky, therefore, for us to take it for granted 
that the reasons given by the subjects with so 
much confidence, always represent the right cause 
of the choice of vocations they have made. 
On the contrary we should proceed on the 
assumption that some one or other of the 
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instinctive tendencies had been at work when the 
subjects made their choice. Let us, therefore, 
interrupt our actual study for sometime and 


refer to some prominent features of an instinctive 
activity 








The instincts are inherited by man 
remote animal ancestors, i 
developed to ser 


om his 





whom the were 
certain biological ends —aelf. 
preservation and survival of species. They are 
dynamie in nature and they always tend to 
issue out into overt activitie Different. situ- 
ations release different instinctive tendencies. 
The passage of time as also use or disuse, has 
modified some of the instinct activities to 
such a great extent that it becomes often difficult 
now to recognize them as instinctive at all. 
While on the one hand the situations that used 
to call forth particular instinctive tendencies 
have changed enormously, the modes of instinctive 
expression on the other hand have also undergo 
considerable transformation. Human beings differ 
among themselves, as regards the degrees in 
which they inherit these instinctive tendencie: 
X may inherit one particular tendency in a 
greater degree than Y, while another instinctive 
tendeney may be less marked in the former than 
in the latter. The nature of a man considered 
as a totality of his instinctive equipments, there- 
fore, differs from that of another. MeDougall 
describes this varii 
perament." 



































ion, as variation in * 
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Different psychologists have put forth different 
lists of instincts. While some claim that the 
number of instinetive tendencies is six, others 
maintain that thirty-six should be the proper 
number. Among those instincts which seem at 
present to be accepted by the majority of the 
psychologists, T mention below only those to 
which I shall have occasion to refer during the 
course of my thesis. They are : self-preservative- 
sex, combative, egoistic, self-assertive,  self-sub- 
missive, parental, altruistic, social, anti-social 
and self-displaying. 

After this brief study of some of the features 
of an instinet let us now go back to our original 
problem and see how far instinctive tendencies 
in the sense described above, influenced (ће 
cases under study in their respective choice of 
vocations. 




















A. First, we will take up the case of Or's. 
From the analysis of the data at disposal the 
influence of some of the instinctive tendenci 
mentioned above emerge more or less clearly. 
We shall deal with them one by one. 








s 





I. Instinct of combat—It issues itself into 
fight or a tendency to fight. By fight we usually 
mean, fighting with hands or weapons, that is, 
of a physical nature. But combats may be 
carried out on intellectual plane also. Our pride 
that we are cultured and civilised beings, generally 
resists us from indulging in fights of a physical 

3— чов. 
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nature. So, in defeating our opponents, we have 
recourse to intelligence, arguments and reasoning, 
When we succeed, we feel the same kind of 
satisfaction, as others who resort to physical 
fights do, when they overcome their rivals by 
the application of sheer brute force. 

To the question “What should be like 
one to do, if some 
him (supposing tl 
3, Q. 31), more than 
that they would t 








y te 
ne makes propaganda against 
truth in it) ` (vide Form 
^, of the subjects answered 
since the publie. tha 
the propa: and malicious, that is, 
they sho nter- propaganda, Some 
preferred to remain neutral and did not answe 
the question and aed: that 
they would await tl their own misdeed. 
It was apparent, however, that many of (t 
cases of neutrality and of the third type of the 
swers, were not free from involuntary (I would 
not say voluntary) distortions. This was clearly 
revealed by the answers which these subjects 
gave to the allied questions on this aspect. One 
of these quest ` extra-curricular 
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ada was false 








ld resort to сон 








ome others mainta 
p result < 
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ns related to “ез 
activitie ool and college life, such as 
* participation in sports, games, debating and 
dramatics’ (vide Form A, Q. II). It was found 
that many of these subjects in their school and 
college lfe joined and participated in debates. 
This participation presupposes the presence in a 
marked degree of the ‘instinct of combat." 
Judging from their past activities and tendencies 
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as revealed Бу these allied questions, it would 
not be unnatural to suppose that the answers 
which were present in their mind to this particular 
question, which they either did not put down 
n black and whi or expressed in distorted 
language, was of а counter-propaganda type. 
Indulging in counter-propaganda is nothing but 
entering into a combat. Imagine how a lawyer 
deals with his opponent during the hearing of a 
He tries his level best, by intellectual pro- 
„ to demolish the arguments of his opposition 
ad thereby e ys pleasure at the satisfaction 
of the sublimated * instinct of combat. 

Again the feeling of rivalry was found to be 
existing in many of the Or's (about 55%) as 
from their answers to the question 
. This feeling 
* instinct 



































was revenle 
on ` rivalry ` (vide Form E, Q. 26 
of rivalry can be ultimately traced to 
of combat.” 











then, that * instinct 
ppreciable 
s particular care 


It will not be wrong to infe 





of combat" is a factor of some 


influence in the choice of th 





IL. Instinct of self-assertion. It carries with 
it a feeling of * superiority ` or * independence," 
а tendency of bossing over others and so on. 
An illustration will make clear how the instinct 
of self-assertion expresses itself in the work of 
a lawyer. Тһе lawyer pleads his case before the 
court with great fervour. He puts forth vigorous 
logical arguments and quotes plenty of references 
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in his favour and altogether behaves in such а 
superior way as if the opposing counsel has 
got nothing to say against his arguments and 
must necessarily accept all that he says. From 
questions on * temperament, it was found that 
76% of the Or's were asse (vide Form В). 
Self-assertion may thus be regarded to have b 
an operating factor in the choice of this professi 

ТП. Instinct об self-display—It is a common 
f that the profession of acting is the only 
one which is based on the instinct of self-display, 
but there is enough evidence of the play of this 
instinet in many other р displa: 














beli 

















б mani 
fest itself, in one's mode of living, the language he 
speaks or writes and in other kinds of activities. 
Questions were put such as, “ kind of living you 
prefer—plain or high,’ ‘like to live in a city or 
village ` (vide Form E, Qs. 1 and 2). Most of the 
answers were of the type * High living and city 
life. It was noticed also in certain cases, that 
the answers which could have been given in very 
simple language in one or two words, have been 
put more or less in verbose forms. This is clearly 
an evidence of self-display. 

We thus find that the instinct of self-display 
has influenced at least some of the cases under 
investigation. 

IV. Next we come to ‘social instinct. It 
manifests itself into such activities as “ self- 
sacrifice,’ ‘ sympathy,” * co-operativeness,' ‘intense 
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ardency in mixing or dealing with others ` and 
so on. From the answers on questions оп 
* temperament ` (vide Form В) and * preference 
for kind of work" (vide Form C, Q. IX), it has 
been found that 60% of the cases reported that 
they were not social in their habits. They were 
also definitely found to be imaginative. From the 
on the question on * motives, the data 
of h have been given in the last chapter 
(p. 20), we also find that * position," “honour,” and 
°" welfare of family ^ were the chief motives of 
the Оа. Is it not justifiable to infer that these 
motives (of course, some of the answers may be 
rationalisations) are broadly of an anti-social 
or rather of an egoistic type? From our study 
of the instincts mentioned just previously, we 
have also found that the influence of an egoistic 
tendency was responsible in many of the cases 
for their choice of this particular career. ‘The 
influence of egoistic tendency was further corro- 
borated by answers on questions like * How Чо 
to spend money obtained by lottery ` 
(vide Form E, Q. 8), “ By what sort of activiti 
do you want to keep a name behind you (vide 
Form E, Q. 19), * Class of people with whom you 
like to have connections" (vide Form E, Q. 16) 
and a few minor others. The nature of the 
answers showed definitely that many of the 
subjects were egoistic. Let me refer to a subject 
whose answers to the questions will make the 
issue more convincing. 
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Case OL. 43 Q. 


A. 


Q 


А. 


Assessment of temperament (ride 
Form B). 

Unsocial, assertive, imagina- 
tive and not co-operativ 

Underline the kind of work vou 








ideas 
alone —imaginat ive 








spend money 
obtained by lottery (ride 
Q. 5). 

mily and travel 









Provi 
ing. 





Class of people with whom 3 

с to have connec 
Form E, Q. 

Rich—l like t 
only. 





ions (ride 











for money 








Poor—1 don't like to help t 
Middle class, educated, | 
—I е them. (No 

put forth). 





па 





son 





Ву what sort vities do 

ou want to a name 
behind you? (vide Form E, 
Q. 19). 

By writing a book on law on 
those aspects which are more 
or less obscure. 
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The influence of the social instinct is markedly 
absent in majority of these cases. On the 
contrary, its opposite, the egoistic instinct is 
found to play a dominant role in their respective 
choices. I do not claim that it is responsible 
in all cases, but that it is true in certain cases, 
I think, cannot be doubted. I would also like to 
add in this connection that among those who 
were actuated by th tendency, the degree of 
its dominance is not the same in all. There are 
ations, and the case just cited is one where 
appears to be very dominant. 
In the eases under study, instances of such 
dominance are relatively few. 

B. Let us now proceed with the case of 
Ows. 

I. Instinct of Altruism—It manifests itself 
into such activities as * doing good to others,” 
‘feeling for others" and so on. The influence 
of this instinct can be traced more or less in 
the cases of Омв. From answers to questions оп 
* temperament? (vide Form B) and * prefere: 
for work ' (vide Form С, Q. IX), the presence of 
this instinct in a marked degree was found in 
about 55% of the cases. From the data given 
before (p. 21), it was noticed that * welfare of 
community,” comes after * honour ` and * position ` 
as a motive for choice, instead of * welfare of 
family ' as in the case of Ors. From the mere 
fact that * welfare of community ` is frequently 
found among the guiding motives об Ow's, it 
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would not be however safe to arrive at any 
definite conclusion regarding the influence of 
altruistic instinct, unless the presence of it is 
corroborated by other facts. It would be also 
noticed that it comes third in the list of motives, 
being preceded by * honour? and * position.” 
The fact that it does play 
choice is com 











a large part in the 
firmed from the answers on the 
following questions * How do you like to spend 
money obtained by lottery ` (vide Form E. Q. 8), 
* By what sort of activities do you want t 
а name behind you’ (vide m E. Q. 19), 
of people with whom you like to have connect 
(vide Form Е, Q. 16) and a few others. * S 
for others * 
happi. 











keep 
Class 


as 














ving 
activities that will ensure others " 
ess,’ * helping the needy, * see others well 
off and happy, ete, are some of the typical 
answers that were received in about 7 














of 
cases. Taking these answers as also the materials 
just presented above into consideration we can 
now definitely conclude that ` altruist 





* instinct’ 
does play a dominant part in the choice of this 
vocation. 

II. It has been found that sometimes 
some abnormal tendencies, unusual curiosity 
or attraction towards the opposite sex, influence 
one in the choice of this particular profession. 
Questions were framed such as, “ Is co-education 
justified’ (vide Form E, Q. 12), ‘Is sex education 
in early life justifiable’ (vide Form E, Q. 17) and 
“Who is morally superior, man or woman 
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(vide Form E, Q. 23). I think that all the answers 
that have been given in support of co-education, 
sex education in early life and moral superiority 
of woman can be ultimately traced to one or other 
of the tendencies, viz., unusual curiosity or attrac- 
tion towards the opposite sex. This tendency of 
attraction, however, works in two different 
ways. In the first place it invests the objects 
towards which we feel attracted, with a certain 
superiority. It is a matter of common experience 
that desired persons, towards whom we feel 
positive attraction, appear to us as superior. 
Цу. it may also happen that in comparison 
with the desired person, the desiring individual 
experiences a feeling of inferiority. Both these 
feclings probably worked in the mind of those 
who judged women to be morally superior. An 
unusual attraction towards the opposite se and 
a feeling of moral inferiority, led them to consider 
women as superior to them. 

We have found in the last chapter (p. 21) 
that some subjects reported that * morality," 
` curiosity ` and * truth" were their motives 
taking up this profession. Their answ 
questions, however, revealed that there was 
another element, mainly the sex element, behind 
these motives. Consider, for example, the case 
of Ом. 25. He said * curiosity ` was his motive 
but that the sexual element is present is corro- 
borated by his statement, “ I had always a great 
desire to see what is inside the human abdomen.” 














Secor 





























42 PSYCHOLOGICAL DETERMINANTS 


It is quite possible, that dissatisfaction at the 
answers of his parents to his questions * How 
was I born" or ‘Where do babies come from ^ 
and such other frequent questions of childhood, 
as also his curiosity regarding sexual matters, 
is accountable for the growth of this desire in 
him. One of the cases during conversation 
загкей, “I know of Dr....... who took 
medicine and ultimately specialised 
His early life reveals а morbid ses 











tendency towards the opposite sex and a great 
desire to see the private parts of the latter.” 
Take the case of Ом. 3. who writes, ** Death of 
dear relation in childbirth has made me take to 
midwifery.” Death due to childbirth, howe: 
is not certainly an infrequent oceurrence specially 
in our country. But does this lead everyone 
to study midwifery? It is quite legitimate to 
arg I bell „ that behind this expressed 
motive, here also was present an unusual 
curiosity towards the opposite sex. I shall now 
cite another case in support of my argument. 
Case Ом. 26. A bachelor. He thinks that 
possibly it was the attraction towards the female 
body that led him to this particular calling. 
He felt this attraction clearly when he entered the 
1 al college and began prosecuting his medical 
studies. He did not remember whether he felt 
any attraction or feeling towards the opposite 
sex before he entered the medical college. His sex 
attraction manifested itself according to the report 
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he furnishes, into romantic affairs with one ог 
two girls while he wasa medical student. This case 
clearly the presence of a sexual 





illustrates very 
motive. The motive was latent in the two previous 
cases just reported though the persons concerned 
might not have been aware of it, but it was 
almost patent to the subject himself in this case. 
The real difficulty of investigating the sexual 
life of an individual in the fact that most 
persons voluntarily refrain from confiding them- 
selves to others as regards their 
and when they «do confide, their 
suffer from involuntary distortions. Illuminating 
materials can be obtained only when sufficient 
confidence has been ensured. Without such con- 
ine answer can be expected. 
ason just stated and not knowing 
been able 














fidence no gen 

For the 
exactly how much confidence I hav 
to inspire in my subjects, 1 refrain from making 
any generalisation. But on the basis of the 
answers that I received to the various direct 
and indirect questions, I feel justified in remarking 
that sexual curiosity or unusual attraction towards 
the opposite sex played a dominant ròle in some 
of the subjects in their choice of this particular 
vocation. 

C. Let us now come to the case of Or's. 

I have to leave the consideration of this case 
without much discussion, mentioning only om 
or two salient points regarding the part that was 
played by the instinets in the choice of this 
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profession. The reason for this procedure on 
my part is the fact that most of the Or’s returned 
only cursory and superficial answers due to the 
fact that they did not take sufficient interest in 
this investigation. Majority of the teachers were 
compelled to join the profession on account of 
economie necessity. Even now they have to 
struggle hard everyday and therefore any unusual 
work fails to provoke due amount of interest. 

I proceed now to analyse the answer 
Т received to some of the questions. 

The questions on * temperament ` elicited the 
fact that many of the Or's were ` submissive 
by nature, or in other words instinct of self. 
submission was found to be qu 








s which 











te appreciable 
in them. But from the answers to the question 
relating to the order of prof * for vocat 
(vide Form A, Q. XI), it was curiously enough found 
that those professions where self-assertion instead 
of self-submissi is demanded, were more fre- 
quently preferred. For example, medicine and law 
received large number of preferences than clerkship. 
Olerkship, it will be agreed, impl 
authorit pected that the От'з 
being submissi would prefer it more often than 
the others. Orin other words cle: hip would have 
topped the list of preferences but as a matter of 
fact we find that it stands lowest in the scale. 
"There thus seems to be an anomaly here. We find 
submissiveness on the one side (temperament ques- 
tion) and self-assertion on the other (preference for 
























es submission to 
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vocation question). Should any one of these be 
considered to be really more dominant than the 
other? There seems to be no reason for assum- 
ing, that one should necessarily dominate over 
the other. I think both of them can be present 
in more or less the same degree and their 
simultaneous presence can be explained in the 
following way. 

It has been said before that the instincts 
are dynamic in nature. They always tend to 
issue out into activities and usually some one 
or other dominates over the others. When one 
succeeds in completely dominating over the others 
no difficulty arises. But when there are more 
than one dominant tendency there always ensues 
a tussle between them. This tussle cannot conti- 
nue for long as it affeets the mental equilibrium 
of the individual. Efforts are, therefore, madı 
by him to make an adjustment between these 
rival tendencies. There are two ways in which 
a proper adjustment may take place. The first 
is subjugation of one tendency by the other. 
and the second is mutual tolerance, that is. 
allowing each to have its sway in its own field. 
In my opinion it is this latter that happens in 
the case of Or's. Submission usually 
ineapability of facing circumstances 
authoritative attitude of others. Along with this, 
however, there runs in the Or's the under-current 
of assertion, which gets strengthened from the 
feeling that they are educated and have got their 
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own ideas and view-points, and it is this feeling 
which makes them unwilling to submit to othei 
Teaching is one profession (I refrain from saying 
now that it is the only one) in which those who 
are submissive Бу nature can satisfy their under- 
current assertive feeling. The children will not 
contradict what the teacher says. "They will 
revere him and admire his ideas and view- 
points. His assertive tendency is thus satisfied, 
and he therefore feels easy and cosy with the 
children and prefers to remain with them, 
Thus the profession of teaching is to them ‘a 
refuge from the world of grown-ups'. Mark 
what case От. 75 says“ To confess the 
truth, 1 feel no energy to assert myself against 
cireumstances. 

Again preference for children’s company 

















has been given by some Or’s as a reason for the 
choice of their vocation. One teacher remarked, 
“I like the profession, for, the association of 
little children unaccustomed to the ways of the 
world appears to me very healthy." Another 
stated “ I like it, because I love child-like nature.” 
This preference for children's company, however, 
can be ultimately traced to * parental instinct,” 
which manifests itself into such activities as 
g the younger ones under protection or 
guidance, seeing them well off and happy, making 
sacrifice for them, etc. It wil thus be seen 
that ‘ parental instinct" has some influence in 
the choice of this vocation. 
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Let us now discuss а few of the motives put 
forth by the cases in defence of their choice 
(р. 22). First comes ° welfare of family. This 
need not be seriously considered here, because 
many of the Or's did not clearly distinguish it 
from * economic necessity." Then comes * educa- 
tion" and * welfare of community.” Of course, 
no one denies that the profession is a philanthropic 
ne Where “ education '* is a motive, it may 
mean either education of others or education of 
self. The fe ng that one is contributing towards 
the education of others, satisfied the altruistic 
tendency of some of the Отв. It may, therefore, 
be possible that an altruistic tendency has got 
certain influence in the choice Again the pro- 
fession of teaching may also be resorted to, where 
* self-education ' is the motive. Because, no other 
profession except * teaching,’ offers so much scope 
for the pursuit of knowledge. 

From the meagre report that we have, it is 
not possible to make any generalisation. All 
that we can say regarding the teaching profession 
as а whole is that simultaneous presence of 
instinets of submission and self-assertion, parental 
and altruistic instincts, have influenced son 
of the Or's in the choice of their career. 

We have in this chapter discussed about 
certain instinctive tendencies and their influence 





















































* It may be mentioned that the word © educ 
been used here in a limited sense of * intell 
of knowledge.” 
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on the choice of careers. The part that is played 
by environmental factors in this matter of choice 
has already been studied. But even besides 
these, some acquired tendencies or attitudes have 
been found to have exerted some influences à 
the choice of respective vocations. According 
to McDougall these tendenci 














are at thei 





core 
rms in different 
persons through individual experiences in life. 
I shall now proceed to consider the influence of 
these attitudes in the cases of Ors and Ow. 
Case of Ов. A ` tendency of retaliation " 





instinctive, but assume different 








against others appeared to have influenced some 
in their choice as was revealed from their answers 
ad 
The 


to some questions. This tendency has its grot 
work on the ‘instinet of self-assertion. 
experiences of an individual in his life 
(such as, chastisement by father or other autho- 
ities for some wrong committed or for his argu- 
mentative nature, resulting in suppression of his 
assertive tendency and so on) modify the self- 
assertive instinct and this modified form of 
nstinet coupled with other egoistic trends results 
in the creation of a retaliatory tendency. The 
retaliatory tendency which is often directed to- 
wards the father in early life becomes ineffectual 
but that does not mean that it annihilates itself. 
On the contrary it may find expression in two 
ways. It may succeed in creating an aversion 
for the occupation, advice or other activities of 
his father or it may create later on, an interest 
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in those activities by which he would be able 
to demolish other's arguments or defy authorities 
(father or father’s substitutes). The answers 
received to the various direct and indirect questions 
for example Q. 33, Form E, ete., indicate definitely 
the presence of the tendency of retaliation as 
also of the assertive and combative traits in 
many of the Ors. We can say, therefore, that 
though other tendencies might have exerted some 
influence in the choice of this profession, the 
retaliatory tendency did play a significant part. 

Case of Омв. We have found in а fair number 
of cases that ` Prevention of disease ^ was one 
of the motives that led them to choose medicine 
as a profession. Of course, this motive has in 
the background some kind of * social" or rathe 
‘altruistic instinct, but it is after all quite 
possible that influence of this instinct might 
have led, at least some of them, to other occupa- 
tions, where the play of t instinet was equally 
demanded. is justifiable to assume 
that in some of the cases studied certain chance 
incidents affecting the social or altruistic tenden- 
cies of the subjects were responsible for directing 
their choice in this particular line. What are 
these incidents ? 

Continuous ill health in early life of the 
individual, frequent illnesses of the membe 
his family, death of near and dear ones due to 
illness and the accompanying pression that 
he or she would have survived if proper treatment 

414168 
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was done, ete., appear to me to have influe nee i 
some in their choice of this parti 
Let me cite a few examples. 
Case Ом. 5. Financial and s 
of family was very poor. He himself chose the 
profession. Within first few years of life suffered 
from malaria lots of time, chicken-pox, diarrhoea, 
and anemia. Parents died when he was six 
years old. He writes, “ Father died 
of uncle of insan 





al condition 



















mothe 
treatme 
want of fund 

Case Ом. 2 Financial condition — good : 





to due to 








social cor verage. Parents advised him 
to take up professorship. He himself chose thi 
profession, He writes, “ Suffered from chicken 
and small-pox in early life, and dysentery: (badly) 
for the first 25 years of my life. My academic 
career had been m te 
this.” 

Case Om. 9, Financial ndition good ; 
social condition hi His father was а big 
Government officer who advised im to join 
medical profession which was also his own choice. 
He writes, “ Myself suffered from typhoid ; mother 
child-bed fever; father--diabetes ; step-mother 
—tuberculosis.'* 

From the above statements, it seems to be 
quite reasonable to assume that frequent illness 
of self or other members in the family is at the 
background of the expressed motive— prevention 














re or less spoiled d 
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of disease,’ which led some of the cases to choose 
timately this particular vocation. 





Next we come to the case of OTs. For 
reasons mentioned previously about the difficulty 
of getting reliable data from the Отв, 1 could 
об sufficiently determine the influence of any 
acquired tendency 














‘Taking now to consideration all the facts 
hitherto mentioned we may conclude that certain 
instinctive and acquired tendencies definitely 
influenced tl subjects in the choice of their 
respective vocations. Of the instinctive tender 
cies we have found that in the case of Orr's, th 
influence of * instinct of combat, ° instinct of 
self-assertion, ° instinct of self-display," or more 
broadly, some egoistic instincts, played a dominant 
role. In the case of Om’ it has been found 
that while in a few cases, the influence of some 
unusual sex tendencies had been at work in their 
choice, the majority were influenced Бу 
social or rather altruistic instincts. Lastly, 
influence of ° parental instinct, * altruistic ins- 
tinets ` and the simultaneous existence of the 
dual tendencies of the * instinct of self-assertion ` 
and * instinct. of self-submission, appeared to b 

gnificant in many of the cases of Or's. Of the 
acquired tendencies, the influence of + retaliatory 
tendency ` was traced in some of the Ors, while 
that of * curing others from diseases ` was noted 
in some of the Onm’s. 
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was done, etc., appear to me to have influenced 
some in their choice of this particular vocat. 
Let me cite a few examples. 

Case Ом. 5. Financial and social condition 
of family was very poor. He himself chose the 
profession. Within first few years of life suffered 
from malaria lots of time, chicken-pox, diarrhoe: 
and anemia. Parents di when Ве was six 
years old. He writes, “ Father died of plagu 
mother of tetanus, uncle of insanity— prope 
treatment could not be done to them due to 
want of fund.” 

Case On 
social condition—averag 
to take up professorship 
profession, He writes, 
and small-pox 
for the first 
career had b 
this.” 

Case Ом. 9. Financial condition—good ; 
social condition—high. His father was a big 
Government officer who advised him to join 
medical profession which was also his own choice. 
He writes, “ Myself suffered from typhoid ; mother 
—ehild-bed fever; father—diabetes ; step-mother 
—tuberculosis.” 

From the above statements, it seems to be 
quite reasonable to assume that frequent illness 
of self or other members in the family is at the 
background of the expressed motive— prevention 
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He himself chose the 
“Suffered from chicken 
carly and dysentery (badly) 
years of my life. My academic 
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of disease,’ which led some of the cases to choose 
ultimately this particular vocation. 


Next we come to the case of Or's. For 
reasons mentioned previously about the difficulty 
of getting reliable data from the Отв, I could 
not sufficiently determine the influence of any 
acquired tendency. 


"Taking now into consideration all the facts 
hitherto mentioned we may conclude that certain 
nstinctive and acquired tendencies definitely 
influenced the subjects in the choice of their 
respective vocations. Of the instinctive tenden- 
cies we have found that in the case of Ов, the 
influence of * instinct of combat,’ * instinct of 
self-assertion,” * instinct of self-display,’ or more 
broadly, some egoistic instincts, played a dominant 
role. In the case of Omw's, it has been found 
that while in a few cases, the influence of some 
unusual sex tendencies had been at work in their 
choice, the majority were influenced by the 
social or rather altruistic instincts. Lastly, the 
influence of * parental instinct, * altruistic 
tincts" and the simultaneous existence of the 
dual tendencies of the * instinct of self-assertion ` 
and * instinct of self-submission, appeared to be 
significant in many of the cases of Or's. Of the 
acquired tendencies, the influence of “retaliatory 
tendency ' was traced in some of the Or's, while 
that of * curing others from diseases " was noted 
in some of the Ow's. 
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In the next chapter, I shall try to present 
in a summary form the findings relating to the 
influence of factors, innate and environmental 
as also of the acquired tendencies, in the choice 
of each of the vocations under investigation. 








CHAPTER IH 
SUMMARY AND CONCLUSION 


In the two preceding sections we have shown 
how the choice of vocations of the subjects 
studied were determined by innate and environ- 
mental factors. Let me now present the previous 
findings in short summary form. I shall deal 
with the occupations one by one. 





Law 


We found that in school life 28% of the 
Олив cherished the ambition of becoming a lawyer 
and the number of such persons came up to 48% 
when they entered colle; 

Of the environmental factors, the following 
appeared to have influenced in varying degrees, 
the choice of this vocation :— 

1. Occupation of father and family tradition : 
44% of the Or's followed the profession of their 
father, and a large number still, namely, 56%, 
was influenced by family tradition. From statis- 
tical standpoint the value of these figures is 
quite appreciable. 

IL Wish of the parents and guardians : 
64% of the Or's were influenced in their choice 








54 PSYCHOLOGICAL DETERMINAN 





by the wishes of their parents and guardians, 
while 24% and 12% of the cases made their 
choice due to self-preference and being forced 
by circumstances respectively. It is quite obvious 
from the figures that influence of parents and 
guardians in the choice, is decidedly sig 

HI. Proficiency in school subjects: The 
majority of the O's were proficient in Language 
and deficient in Mathematics in their school life 
and 88%, took up Arts course when they entered 
college. That there is a very close relation 
between proficieney or otherwise in school subjects 
and taking up course of study in college, is quite 
apparent from th This is significant in view 
of the fact, that course of study pursued in college 
is intimately related to the choice of vocation 
in later life. 

IV. Attractions and advantages of profes- 
Certain attractions and advantages of the 
profession in the shape of money, position, 
respect, ete., were the motives of many of the 
Or/s (about 75%,) for their chc 

V. Economie necessity : 12% of the Or's 
were forced by circumstance: 
being the main reason. 














io 














ге. 





— economie necessity 


Besides the factors mentioned above, it was 


found that certain accidental circumstances made 
some of the subjects choose this profession. 
Among these may be mentioned, impressions 
regarding the profession formed in early life 
thwarting of ambition, etc. 
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The innate and acquired tendencies that were 
found to be significant, are presented here in 
observed frequencies of occurrence. 








order of thei 
(i) Instinct of self-assertion 
(ii) Instinct of com 
Egoistic instinct 
(iv) Instinct of self-display 
(r) Retaliative tendency. 








( 





Medicine 


We found that in school life 30.7%, of the 
Омв cherished the ambition of becoming 
physicians and the percentage came up to 57.6 
when they entered college 

As in the case of О! 
factors that influenced the choice 
are presented below. 

I. Occupation of father and family tradition : 
26.9%, of the Омв followed the profession 
of their father, and 30.894 were influenced by 
family tradition. From statistical standpoint the 
value of these figures is not so high as we found 
in the case of Or/'s. 

TI. Wish of the parents and guardians : 
46% of the Om’s were influenced by the wishes 
of parents and guardians, while the remaining 
54% made the choice on their own initiative. 
It would thus be seen that the percentage of 
self-choice in this profession was appreciably 
higher than those in the case of От/в (given before) 
and of Отв (to be presented later). 





the environmental 
of this profession 
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11. Proficiency in school subjects: The 
majority of the Омв were proficient in Mathe- 
matics and relatively deficient in Language in 
their school life and 88.8%, of them took up 
science course when they entered college. Com- 
parison of the facts mentioned here with those 
in the case of Or's, will easily bring out the strong 
contrast that exists between the Or's and Омв 
both as regards proficiency in school subjects 
and courses of study pursued in college. 

IV. Attractions and advantages of pro- 
fession: In the case of Ow's too, attractions and 
advantages of the profession in the shape of acquir- 
ing respectability, obtaining facilities for* serving 
others, * prevention of disease,” ete., influenced a 
large number of individuals in their choice. 

V. Economic necessity : It is noteworthy that 
none of the Ома were driven to this profession 




















by force of economie n 
Besides these, certain early 
regarding the profession have been found to have 
probably influenced one or two of the Ow's in 
their choice 
As regards the influence of innate and acquired 
tendencies, the following facts were observed : 
A. Firstly, the * instinct of altruism’ has 
been found to play a dominant rôle in about 75%, 
of the cases. i 
B. Secondly, the influence of unusual 
curiosity or attraction towards the opposite sex 
was traced in a pretty number of cases. 





sity 








fe impressions 
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С. Thirdly, ап altruistic tendency modified 
by personal experience in life, has influenced а 
few of the cases in their ultimate choice of this 
profession. ° Prevention of disease,’ * curing of 
others,” are instances on this point. 








Teaching 


In view of the fact that a large number of 
Ors did not return the forms duly filled in, 
1 would like to remind here that the facts, figures 
and findings, reported in this section are not 
of such wide applicability as those of the two 
previous cases. 

It was noticed that in school life about 38%, 
of the Or's cherished the ambition of entering 
teaching profession and the percentage came 
down to about 17, when they entered college. 

Of the environmental factors, the following 
operating in varying degrees 
duals :— 

Occupation of father and family tradition : 
of the Отв followed the profession of 
father, and the same number were influenced 
by family tradition. From statistical standpoint 
the figures are fully negligible. 

11. Wish of the parents and guardians: 
16.7% of the Отв were influenced by the wishes 
of parents and guardians, 42%, were forced in their 
choice by economic necessity, and the remaining 
41% made their choice on their own initiativ 








were found to b 
in particular їп 
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III. Proficiency in school subjects : The fact 
was noticed that Or's were distinctly higher than 
Om’s and slightly higher than Or's in their profi- 
ciency in Language. Their proficiency in Mathe- 
matics, however, was distinctly higher than that 
of Ов and slightly lower than that of Omw's. 
Besides this, 66.7% of the Or's took to Arts 
course in college, and the remaining had recourse 
to Science course. Moreover, they excelled the 
Or's and Омв in their proficiency in more than 
one subject in school and also in attaining prizes 
and scholarships in school for general proficiency. 
It may be maintained, therefore, with some degree 
of certainty that there is an intimate relation 
between general proficiency and the choice of 
this profession. 

IV. Attractions and advantages of the pro- 
fession: Among the attractions and advantages 
— love for children,” * long vacation, ` etc., were 
mentioned by some of the Ors. 

V. Economie necessity: 55% of the Ors 
had to take up this profession on account of 
* economic necessit; 

Of the instinctive tendencies the influence 
of * parental instinct, * altruistic instinct ' and 
a duality between ‘ instinct of self-assertion ' 
and ‘instinct of self-submission ` was traced in 
ome of the Or's. 

I have tried to present all these findings in 
a suitable chart.* 

















+ Те chart has been appended at the end of this Chapter 
(p. 59). 
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CONCLUSION 


Тве purpose of my present investigation was 
to determine the psychological and other factors 
that influenced the subjects I studied in their 
respective choice of vocations. I have given 
above in details the results that I have been 
able to obtain within the limits of time and 
opportunity that I had. I venture to hope 
that the methods that I followed and the con- 
clusions I arrived at would be able to contribute 
in some degree towards the solution of the more 
general and psychological question, namely, how 
a right choice of vocation is to be made. Му 
conclusions, I am convinced, point definitely 
towards some factors which should be considered 
as of primary importance in the selection of a 
proper vocation. I have found, for example, 
that the instinctive and acquired tendencies 
outweigh all other accidental and extraneous 
factors, however influential these might be in 
some stray cases of choice. I consider it highly im- 
portant, therefore, that sufficient attention should 
always be given to the study of the instinctive 
tendencies of an individual before advising him 
on the choice of a proper career. The task that 
I undertook and the description of which consti- 
tutes the contents of the present thesis was 
altogether a novel one and to my knowledge 
had not been attempted as yet by any one in 
India, The importance of the, task, however, 
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cannot be disputed, for everyone will agree that 
the placement of a majority of the individuals 
of a society in proper vocations of life, constitutes 
one of the indispensable conditions of the welfare 
and happiness of that society. I, ' therefore, 
conclude my thesis with the hope that other 
investigators of India will take up the problem 
later on, and will in course of time make the 
matter of choice of vocation a thoroughly 
scientific and rigid procedure. They will then 
be able to contribute towards the welfare of 
our society by guiding the future generation to 
vocations that exactly suit them. The young 
people then being in harmony with the voca- 
tions will be able to utilise their talents and 
temperaments to their best advantage, and 
thus all works on which the progress of society 
depends, will be done more quickly, 
and harmoni 




















APPENDIX 
Form A. 


Name : Age: Address : 
Occupation = 


(Please answer the following questions. They 
relate to the time before you entered your present 


career.) 


L Family: 


Occupation of father : 

Occupation of brothers : 

Occupations of family members : 

Financial condition of family : Very good, Good, 
Average, Poor, Very poor 
(Underline the proper one) 

Social condition of family: Very high, High, 
Average, Poor, Very poor 
(Underline the proper one) 

Did any one of your family suffer from any serious 
illness—mental or physical ? 
Kind of relationship: 
Name of the disease: 

Did you suffer from any serious illness in the 
past? Name the disease. 


° 


IN THE CHOICE OF VOCATION 63 
II. School activities : 


In what subjects you did best in school ? 

In what subjects you were keenly interested ? 

What was your average class-standing ? 

Did you obtain any prize, scholarship or the like ? 
If so, when and for what ? 

Did you participate in sports, games, debating, 
dramatics....... T5 

What did you like best in school ? 

What did you like least in school ? 

Did you mix freely with other boys? If * NO, 
why ? 

What did you do in your leisure hours ? 

What was your ambition ? 





Have you got anything more which you prefer 
to mention about your school activities ? 





HI. College activit 





In what subjects you did best in college ? 

In what subjects you were keenly interested ? 

What was your average class-standing ? 

Did you obtain any prize, scholarship or the 
like? If so, when and for what ? 

Did you participate in sports, games, debating, 
dramatics........- 

What did you like best in college ? ? 

What did you like least in college ? 

Did you mix freely with others ? 

What did you do in your leisure hours ? 

What plans you had for your future ? 
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Have you got anything more which you prefer 
to mention about your college activities ? 
ТУ. Results: 


(a) in different examinations of the Univer- 


sity— 
LA. ог LSc. or 1.Com. B.L. 
B.A. or B.Se. or B.Com. M.B. 





M.A. or M.S or М.А. (in Com.) B.E. 


(b) in others examinations : 


(*N.B.—Please mention the subjects in which 
you took up Honours and pursued in your Post- 
Mention also any special dis- 

that you 
ations.) 





graduate stuc 
tinction, such as prize, medals, ete. 
obtained on the results of the exa 








V. Which oceupations did your parents advise ? 

Which occupations did your teachers advise ? 
h occupations did your rela! 
Which o¢cupations did your friends advise ? 





VI. You took up.......... as your profession 


on the advice of...-----.++-- ED 
on account of your own preference 

VII. Had your family tradition influenced you 
in the choice of your profession ? 

VIII. Had you to struggle for success in the 
profession or did you get support from 
others ? 

IX. Do you like your profession? What arc 
the causes of your liking or disliking ? 
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X. Did you enter any other profession before 
you made this final choice? If so what 
were they? Why did you choose them and 
why did you give them up? 

XI. List the following occupations in order of 
your preference. (You may mention other 
occupations you prefer, which are not in- 
cluded here and put them in their proper 
places in the list.) 

Medicine, Accountancy, Clerkship, Business- 
manship, Law, Engineering. 

XII. Had you any need of immediate earning 
when you entered this profession ? 

XIII. What were the opinions of the following, 
about your abilities, temperament and 
character? Did you like or dislike those 









) Relatives’ ; 
(iv) Friends’ 2. 


514168 
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Form B. 


Underline whichever of the two words in each 
pair provides better description of you. Use 
two lines for emphasis, and in case of doubt 
put a question mark ( ? ) between the two words. 
Give your own opinion and not just those you 
have heard expressed by other people. You 
may add comments on the right side of the page 
wherever you wish to do so. 


Social 
Reticent 
Assertive 
Popular 
Irritable 
Adaptable 
Apathetic 
"Tactful 
Critical 
Contented 
Moody 
Satisfied 
Despondent 
Self-reliant 
Quick to decide 
Sensitive 
Care-free 
Calm 
Impulsive 
Steady 
Ambitious 


Unsocial 1 
Talkative 2 
Submissive 3 
Unpopular 4 
Good-tempered 5 
Self-willed 6 
Sympathetic 1, 
"Tactless 8 
Tolerant 9 
Rebellious 10 
Not moody 11 
Dissatisfied 12 
Cheerful 13 
Dependent 14 
Hesitating 15 
Not sensitive 16 
Anxious 17 
Excitable 18 
Deliberate 19 
Erratic 20 


Unambitious 21 
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Unimaginative 
Alert 
Persevering 
Methodical 

Tidy 

Not co-operative 
Quick 
Economical 
Impatient 
Punctual 
Lethargic 
Optimist 


Imaginative 
Inert 

Not persevering 
Unmethodical 
Untidy 
Co-operative 
Slow 
Extravagant 
Patient 
Unpunctual 
Energetic 
Pessimist 


22 
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Form C. 
I. Below is a list of subjects. Against each 


subject there are four letters a, b, c, d, which 
respectively denote different degrees of * pre- 
ference for reading, “а” being the highest 
and ‘d’ the lowest. Encircle the letter that 
marks your preference. (Thus Politics... 
© b e d, means * highly prefer ` to read politics ; 
Geometry....a b c ©, means * do not prefer " 
to read geometry) You may add other sub- 
jects not mentioned in the list which you 
prefer to read. 








Politics a bed 
Geometry a bed 
Arithmetic & b'o d 
Anatomy abed 
History a b cd 
Hygiene a bed 
Physiology a bed 
Astronomy a bed 
Civil Law a bed 
Physics a bed 
Sociology a bcd 
Gynaecology a bcd 
Literature a bed 
Sanitary Engineering a bed 
Chemistry a bed 
Religion a bed 
Statistics a) bed 
Materia Medica & bod 





š 
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Economics а b.c d 
Criminal Law а b е d 
Mechanical Engineering аъса 
Autobiography a b сид 
Agriculture a bed 
Budget Estimates a bed 
Electrical Engineering a bed 
Surgery a bcd 
Architecture аъса 
Philosophy a bed 
Stocks and Shares a bic d 
River Engineering а bed 
Meteorology sl bo d 
Art a bed 
Plans of Building a bed 
Psychology a bed 
Models a bed 
Bridge Constructions a bed 
Commerce а b o d 

a bod 

a bed 

aby orca 





11. Which of the above-mentioned subjects do 
you discuss or like to discuss with others ? 
Please note down the numerical numbers of 

subjects. ..... 

III. Are you a writer? On what topics do you 
write or like to write ? 

IV. Do you like to join social gatherings, or 
parties or debating societies ? 
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V. What you generally do or like to do in your 
leisure hours ? 
VI. Have you got any hobby? What is it? 
VII. Are you a sportsman? Are you interested 
in sports and games ? 
VIII. Are you interested in music, vocal or 
instrumental * - 
IX. Underline in each of the following groups 
the kind of work you do prefer:— 
(i) Outdoor work—indoor work. 
То move about—to remain in one place. 
To deal with people—to handle things 
—to work with ideas. 
(iv) То work alone—to work with other people. 
(v) Practical work—imaginative work. 
(vi) To do the same work—to do varied work. 
(ей) To observe regular hours of work— 
irregular hours. 
X. Which of the following motives induced you 
to take up the profession of yours? Please under- 
line them. You may mention other motives if 
you think that the following list does not cover 





your case:— 
1. Honour 
2. Truth 
3. Influence 
4. Salary 
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Education 
Remuneration 
Welfare of community 
Prevention of disease 
Morality 

Discovery . 
Peaceful life 
Entertainment 
Support 

Welfare of the family 
Female body 
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Explanatory notes on ` Abilities ` (for Form D) 





теке lt involves skills in 

ability: (dealing mathematical calcula- 

with iol tions, both mental and 

and numerals) written, and also solving 
problems particularly in 
Algebra. 

Mathematical It involves perception 


ability : (dealing of space relations, parti- 

with geometrical cularly in Geometry. 

figures) 

Reasoning ability: The ability to deduce 
logical relations and of 
forming judgments. 





Linguistic ability : Fluency and facility in 
(written) the use of language in 
writing. 

Linguistic ability: Fluency and facility in 
(spoken) the use of language in 

speaking. 


Scientific ability: Facility in defining, classi- 
fying, grasping principles, 
inductive reasoning, prob- 
lem solving, perceiving 
relation of rule to exam- 
ple, ete. 

Mechanical ability: It involves recognising, 
understanding and recom- 
bining mechanical rela- 
tionships. It is considered 


8. 


о. 
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Motor ability = 
(manual 
dexterity) 


Constructional 
ability : 


as more of an intellec- 
tual function than the 
motor ability. 

This term may be used 
to mean control of hands 
and fingers, deftness and 
skill in manual move- 
ments, а kind of neat- 
handedness or neat finger- 
edness. It is obvious 
then that motor ability 
is less of an intellectual 
function than mechanical 
ability. 

"This ability almost al- 
ways involves either 
mechanical ability ог 
motor ability or both. 
The chief way in which 
this ability differs from 
the other two, is this; 
it includes another ele- 
ment, the factor of 
creating something new 
with the material given. 
Conceivably construc- 
tional ability and 
mechanical ability some- 
times may hardly differ 
at all, except that in 
the former the emphasis 


тї 
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Artistic ability : 


Executive abilit, 


Social abilit: 





Social ability : 
(direct) 





is placed upon the 
originality of the thing 
constructed, while in the 
latter it is placed upon 
the ingenuity and per- 
fection of the actual 
process of construction, 
It involves either, (a) 
appreciation of drawing, 
painting, modelling, deco- 
rating, poetry, music and 
dramatics. 

or 
(b) ability in drawing, 
painting, modelling, deco- 
ration, poetry, music and 
dramaties or both. 


: It comprises: initiative. 


self-reliance, organising 
abilities, ambition, self- 
assertion, leadership, etc 
It involves sociability, 
tact, co-operativeness, 
helpfulness, etc. 

The term is used when 
reference is being made 
to adroitness in influenc- 
ing in accordance with 
one's wishes the beha- 
viour of other persons 
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without appearing to 


command. 
13. Social ability : The reference here is 
(indirect) to social situations. 


There are many persons 
who are keenly interested 
in their fellows, but who 
are unable to influence 
their behaviour in the 
manner which has been 
just mentioned. They 
belong to the group who 
influence the fellows by 
using printed words. 
14. Practical ability: It involves efficiency in 
practical affairs, calmness 
under pressure,persistence, 
courage, reliability, ete. 





76 PSYCHOLOGICAL DETERMINANTS 
Form D. 
I (а). Below is a list of abilities, Which of them 


do you think are desirable for success 
in your profession? Please encircle either 
a, b, с or d, according as the ability is 
* Very highly desirable, * Highly desir- 
able, * Desirable,’ and * Not desirable." 
If your answer appears to lie between 





а and b, or b and с, or c and d, encircle 


both the letters. 
Mathematical ability— 

dealing with numerals 

and symbols a bed 
Mathematical ability— 

dealing with geometri- 


cal figures a bed 
Reasoning ability a bed 
Linguistic ability 

(written) 

(i) Bengali a bed 
(ii) English a bed 
Linguistic ability 

(spoken) 

(i) Bengali a bed 
(ii) English a bed 
Scientific ability a bod 
Mechanical ability a bed 
Motor ability (manual 

dexterity) a bed 
Constructional ability a bed 


I (b). 


T (e). 
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Artistic ability a bed 
Executive ability a bed 
Social ability—direct a bed 
Social ability—indirect a bed 
Practical ability a bed 


Please put down the abilities which you 
think you do possess. Indicate the 
abilities by their serial numbers and their 
degrees by A, В, С, or D which denote 
different degrees of possession, A being 
the highest and D the lowest. (Thus if 
you think that you possess motor ability 

a very high degree, you will have to 
write 8 A)...... 

You have already marked some abilities 
which are desirable for success in your 
profession. Can you now mark the degree 
of intelligence which should accompany 
each of the abilities, which you have 
marked for suecess? 4, 3, 2, 1 denotes 
different degrees of intelligence, * 4 ` being 
the highest, and * 1 ` the lowest. Please 
encircle any of the four figures as you 
think proper. 

Mathematical ability— 
dealing with numerals 
and symbols а в 21 
Mathematical ability— 
dealing with geometri- 
cal figures аз 2.1 
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3. Reasoning ability аз 2 1 
4. Linguistic ability 
(written) 
(i) Bengali 4g за 
" (ii) English юз 88 
5. Linguistic ability 
(spoken) 
(i) Bengali а. SR 
(ii) English 4 зел 
6. Scientific abili! 4321 
7. Mechanical ability 4 3 X Т 
8. Motor ability (manual 
dexterity) ‘4 SS iu 
9. Constructional ability 4321 
10. Artistic ability 4 $2 1 
ll. Executive ability а S» u 
12. Social ability—direct 4321 
13. £& 3 2 
14. Practical ability 4321 


IT (a). Below isa list of some special traits, against 
each of which there are four figures 3, 2, 
1, O which respectively denote ‘ Very 
highly necessary, ‘ Highly necessary,’ 
* Necessary,’ and ‘ Not necessary.” Encircle 
either of the figures against each trait 
according to the degree in which their 
presence is necessary for success in your 
profession. You may add other traits 
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that are not mentioned in the list, the 
presence of which are also necessary for 


success in your profession. 


Memory 

Tactfulness 

Judgment 
Observation 

Quick in apprehension 
Courage 

Accuracy 

Quick in expression 
Industriousness 


Good personal appearance 


Analytical mind 
Health 

Punctuality 
Assertiveness 

Quick in performance 
Energy 

Patience 

Sense of humour 
Discretion 

Honesty 

Imagination 
Perseverance 
Originality 
Imitability 

Sense of responsibility 
Control of emotions 
Physical stamina 


EEP OS ٿن‎ Q OD G Q Oe Q G ٿا‎ Q ٿيا‎ Q G Q 
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29. 
30. 
31. 
32. 


TI (b). 
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Concentration of mind Sees, иго 
Sympathy аз O 
Co-operativeness пано 
IA зе то 

... аа чао. 


Please put down the traits which you 
think you do possess. Indicate the traits 
by their serial numbers and the degrees 
by A, B, ©, or D, which denote different 
degrees of possession, A being the highest 
and D the lowest. (Thus if you think 
that you possess ‘patience’ in a very high 
degree, you will have to write 17 A.) 
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Form E. 


1. Please underline the kind of living which 
you prefer: Plain or High. 

2. Do you like to live in a city or in a village ? 

3. Do you go to cinema? Please underline 
the kind of picture you like and the reason 
for your liking. 

(i) Tragic (ii) Comic (iii) Tragico-comic 

4. Do ‘you dream? Is it frequent ? 

5. Do you get afraid or worried after the 
dream ? 

6. Underline which of the following types of 
dream you have. Put two lines under 
the type or types that are frequent : 

(i) Fearful dreams 
(ii) Painful dreams 
(iii) Dreams of anxiety 
(iv) Sexual dreams 
(v) Pleasant dreams 

7. Please state the contents in brief of three 

typical dreams, which you remember. 
(i) 

(ii) 

(iii) 

8. Suppose you get a huge amount of money 
by lottery. How will you like to spend 
it? 

9. Underline the action which you like best : 
То eat То sleep To work 

в лава 





14. 
15. 


16. 
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What sort of environment pleases you, noisy 
or calm ? And why ? 

Do you worry about past? If so why * 

Do you like co-education ? Yes ог по and 
why? 

If your subordinate commits a wrong, under- 


line the attitude which you will take 
towards him. 


(0 I will punish him, (ûi) I will give him 
а warning, (ff) I will remain quiet. 
Do you sleep well? If not why? 
Do you remember any incident which has 
a marked impression upon you? Please 
state the contents in brief of three such 





Underline the class of people with whom 
you do like to have connections. You 
may write something on the right side 
of the page about the reason for your 
liking. 

G) Rich 
(i) Educated 

Poor 

Middle-class 

Literate 

Illiterate 





24. 
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* Sex-education should be imparted ‘in early 
life." Do you like the idea? Yes or 
no and why? 

Do you worry about the present? If so 
why? 

By what sort of activities do you like to keep 
a name behind you, no matter whether 
it be for general mass or specific few ? 

If your subordinate points out your wrong 
underline what you will do. 

(i) I will punish him, (#) I will ask him 
not to behave in this way again, (Hi) 
I will admit my wrong. 

Are you moody? What sort of thoughts 
are persistent in you? 

Have you ever felt disappointment? If 
so when and for what? 








You are an experienced man. Can you 
generalise the difference that lies between 
а man and woman from moral and intellec- 
tual aspects ? 





"Underline which portion of the newspaper 
you read first. Put double lines under 
that which you always read, that is, 
which you prefer to read. You may add 
comments on the right side of the page, 
if you like. 





(i) Advertising page 
(ii) Commercial intelligence page 


25. 


26. 


27. 


зо. 


31. 
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(iii) Legal intelligence page 
(iv) Pictorial page 
(v) Sporting page 
(vi) Local news page 
(vii) Foreign news page 
(viii) Editorial page 
(ir) Correspondence page 
(x) Articles’ and Reviews’ page 


Do you worry about the future? If so 
why ? 

Were you ever in strong rivalry with others ? 
If so, with whom (relation) and for 
what ? 

Did you ever try to know what you are 
or what your self wants? If so what 
conclusion have you come to? 

What sorts of conflicting ideas are frequent 
in you? How do you manage yourself, 
when they creep in? 

Do you sometimes talk to yourself, when 
you are alone? If so, about what? 

Do you keep a clear account of your income 
and expenditure? Yes or no and why? 

A and B are two men. What should be 
likely for A to do if he comes to know 
that B is making propaganda against him 
(supposing there is truth in it) in such a 
way that A will think * Death is preferable 
to living." 
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(а) He will kill B or try to cause his 
death, if there be no chance of 
disclosure. 

(b) He will bribe B if he agrees not to 
proceed further. 

(c) He will await the result of his own 
misdeed. 

(d) He will try to convince the public 
that the propaganda was false and 
malicious. 

32. When and why the thought of committing 
suicide creeps into one’s mind? Can you 
justify this tendency ? 

33. Will one be justified in getting satisfaction 
if his enemy falls into misery ? 


